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Mr. F has been going through days of
trial and error in his new area trying to

get orders for local properties...

I will be taking over
from this year...

I look forward to working
with you.

Could you
wait for a bit? |_

So

You are getting a
house built?

Ah, right!
YKK AP is the place
to go for windows,
isn’t it!

Do you have a

— The bath will go here. ..
T There will be an island
;'i. kitchen...
|
|
Of course!

Since I’'m here,

would you like me to
tell you a little about
our windows?

new catalogue?




Uwmw...

This is a little confusing, so
Could I just get
the catalogue?

Please consider
installing our
windows.
Thank you for
your time...

This is a little confusing, huh.

Well, | guess that makes
sense...
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I’Il visit the building
contractor’s office again
tomorrow.

The next day N

Insulating windows, huh...
I don’t think we have real need for ¢
these in this region.

Plus,they’re expensive.

will go through.

I don’t think this proposal



Why don’t the customers
see that these are great
products...
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There must be
something

Come to think of it.
What’s the location
of their new house?

Instead of
worrying about
it at the office
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| could check out
the building site when
I’'m out making sales!!

Looks like there’s an
apartment building on
the east side...

It’s that
customer!
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| didn’t realize...
They needed a house for
two generations.




| don’t know anything
about the customers
who want to have

the new house built...!

" Without knowing
anything about
their lifestyle,
////,/”“\\\\\\ : | can’t possibly
communicate
the benefits of our
windows...

T

| need to show the customer how much our windows
can improve not only their house,
but also their lifestyle!
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Then I’ll be able to provide
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5 the customer with the best windows!!
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Um,
excuse me...

this region’s yearly average rainfall,
wind direction, daylight hours,

I’'m still new here,
so I don’t know much

Mr. F began researching information such as

and special characteristics of its buildings.

about this region yet...




Using a blueprint he got,

he spoke to the relevant departments
to analyze the building’s insulation and
ventilation.

He gained more and more
knowledge about
%v ‘ this region’s buildings...
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Wouldn’t it be easier for
the customers to understand the window’s
insulating quality if we made a sample?

Okay,
so just make it like this...

That would
be perfect!

Considering elements such as
“Customer livelihood,” “Energy conservation,”
“Comfort” and “Two household family”

I think 1t’s clear that these customers
need our insulating windows!




Please As you can see, this part lets the cold

take a look at this. from outside pass through
the window frame into the room...

With something like
this we might be able to
satisfy the customer...

I’ll try proposing a home
built with insulating windows! /j
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Th-Thank you
so much!




Thank you, too

the future to build
the best houses possible.

Let’s work together more in

It would be
my pleasure!

Time goes by...
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End.

| want to see
more and more

Trust is something gained-through:hard
\\“u}vork and:dedication;over:time...
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Ah,
I'm sure it was
around here...
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I’m going to do
my best!



	YKK_E_05_表紙_OL
	YKK_E_05_01_OL
	YKK_E_05_02_OL
	YKK_E_05_03_OL
	YKK_E_05_04_OL
	YKK_E_05_05_OL
	YKK_E_05_06_OL
	YKK_E_05_07_OL

